
a  f i d u c i a r y  p a r t n e r

5  B A R R I E R S  P R E V E N T I N G  Y O U

Often, people struggle with finding the extra money to save towards retirement. Many 

financial experts recommend putting away 12 to 15 percent of your pay for retirement, 

but for some this seems like an unrealistic goal.
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5. “My employer’s contribution is less than what I need to save.” Remember, your 

Employer’s contribution is only part of the equation. It is important for you to proactively 

save for your future. Learning the importance of savings and compound interest, can 

help give you a brighter outlook on your future savings potential. A little can go a 

long way. 

1. “I don’t make enough money to save.”  Living paycheck to paycheck is hard, but according to a survey 

from CareerBuilder.com, nearly 8 out of 10 workers (78%) live paycheck to paycheck. Take a look at your day to 

day expenses, consider things you could cut out in order to put money towards your retirement savings. Things such 

as co�ee, eating out for lunch and dinner, that gym membership that you don’t use, a streaming service you rarely watch, 

are all things you could potentially cut out and use the extra money to put towards your retirement.

2.“I have too much debt to pay o� before I can start saving.” It is always good to pay down debt first, but too often 

people fixate on paying o� their debt which could take years to do and forget to save for their retirement. Even saving 

as little as 2% can make a significant di�erence to your retirement account. 

3.“Social Security will take care of me.” Social Security is only a part of your retirement package and is not 

intended to provide complete financial support for you once you’ve retired. In order to maintain your lifestyle 

in retirement, it is recommended to aim to replace 70% of your income when you retire based o� your 

retirement plan savings. Social Security is meant to be a small piece of your retirement income 

replacement goal. 

4. “I have plenty of time to save.” Your biggest asset for saving for retirement is time. With 

compound interest, even small contributions to your retirement plan can grow significantly 

over the years. 
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IMPORTANT DISCLOSURE INFORMATION

MCF Advisors, LLC (“MCF”) is an SEC-registered investment adviser. Please remember that past 

performance may not be indicative of future results. Di�erent types of investments involve varying 

degrees of risk, and there can be no assurance that the future performance of any specific investment, 

investment strategy, or product (including the investments and/or investment strategies 

recommended or undertaken by MCF), or any non-investment related content, made reference to 

directly or indirectly in this presentation will be profitable, equal any corresponding indicated historical 

performance level(s), be suitable for your portfolio or individual situation, or prove successful.  Due to 

various factors, including changing market conditions and/or applicable laws, the content may no 

longer be reflective of current opinions or positions.  Moreover, you should not assume that any 

discussion or information contained in this newsletter serves as the receipt of, or as a substitute for, 

personalized investment advice from MCF. MCF is neither a law firm nor a certified public accounting 

firm and no portion of the newsletter content should be construed as legal or accounting advice.  A 

copy of the MCF’s current written disclosure statement discussing our advisory services and fees 

continues to remain available upon request. If you are enrolled in the MCF Managed Portfolio Strategy 

Service or are otherwise an MCF client, please remember to contact MCF in writing, if there are any 

changes in your personal / financial situation or investment objectives for the purpose of reviewing / 

evaluating / revising our previous recommendations and/or services. The scope of the services to be 

provided depends upon the needs of the client and the terms of the engagement.


