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HOW LONG WILL YOUR MONEY LAST?

With all of the advanced education and strategy tools available, it is still often difficult for employees
to understand the difference between what they can save for retirement and what is needed to retire.
Sometimes, it is helpful to see what your account will actually provide over the course of your retirement. It can

also help you set an achievable goal.

Monthly income for
Monthly income for 10 Monthly income for 20 lifetime of individual and

Savings years' years' spouse?

$50,000 $493 $289 $174
$100,000 $986 $578 $349
$150,000 $1,479 $867 $523
$200,000 $1,972 $1,157 $698
$250,000 $2,465 $1,446 3872
$500,000 $4,930 $2,891 $1,745
$750,000 $7,395 $4,337 $2,617

1 - Payment increases 27 annually to help offset effects of inflation. lllustrative amounts based on 3.57% interest
rate. Lifetime payments assume retirement age of 65. Based on 5.5% annual yield compounded monthly.
Investment option performance can dramatically affect these numbers. Inflation can also seriously affect the
value of the withdrawals. Rate of return is hypothetical and does not represent any specific investment option or
imply guaranteed results. Amounts shown do not reflect the impact of taxes on earnings, your actual return will
vary depending on your investment option and your tax bracket.

2 - Lifetime payments assume start at age 65 over two lives, Joint and Survivor at 100% survivor benefit and 3%
COLA.

3 — For illustrative purposes only.



Monthly income can be greatly influenced by the number of distribution years. A shorter payout over 10 years
will result in the highest monthly distribution amount, but the risk is if you live longer than 10 years in
retirement, you may run out of money. Perhaps the most important decision is to decide when you want the
distributions to begin. Deferring the beginning date of distributions from your account a few years can not
only reduce the payout timeframe, but could allow an opportunity for additional asset growth depending on

investment performance.

IMPORTANT DISCLOSURE INFORMATION

MCF Advisors, LLC ("MCF") is an SEC-registered investment adviser. Please remember that past performance may
not be indicative of future results. Different types of investments involve varying degrees of risk, and there can be
no assurance that the future performance of any specific investment, investment strategy, or product (including the
investments and/or investment strategies recommended or undertaken by MCF), or any non-investment related
content, made reference to directly or indirectly in this presentation will be profitable, equal any corresponding
indicated historical performance level(s), be suitable for your portfolio or individual situation, or prove successful.
Due to various factors, including changing market conditions and/or applicable laws, the content may no longer be
reflective of current opinions or positions. Moreover, you should not assume that any discussion or information
contained in this presentation serves as the receipt of, or as a substitute for, personalized investment advice from

MCF. To the extent that a reader has any questions regarding the applicability of any specific issue discussed herein

to his/her/its individual situation, he/she/it is encouraged to consult with the professional advisor of his/
her/its choosing. MCF is neither a law firm nor a certified public accounting firm and no portion of the
presentation content should be construed as legal or accounting advice. A copy of MCF's current
written disclosure statement discussing our advisory services and fees is available upon request. If
you are an MCEF client, please remember to contact MCF in writing, if there are

any changes in your personal/financial situation or investment objectives for the purpose
of reviewing / evaluating / revising our previous recommendations and/or services.
The scope of the services to be provided depends upon the needs of the client

and the terms of the engagement.
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