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RETIREMENT READINESS

Preparing for retirement does not have to be a stressful process. The

best thing you can do for yourself is to be prepared! Procrastination

will only hurt you in the long run. Research has shown that starting to MDHEY I11I|ES‘|:DI'IES to hit

prepare for this milestone at least 5 years out leads to a much happier in Every decade of your life

retirement.

ESTIMATE HOW MUCH MONEY YOU NEED
TO RETIRE

Start to develop an accurate picture of how much money you are
spending vs. the amount of income you will have each month. Make
sure that you include variable costs such as vehicle repair or home
improvements. If the number is not close to your current take home
pay, start taking steps to close that gap such as increasing your savings
or pushing back your retirement age until you are at a more

comfortable number.

INVESTMENT DIVERSIFICATION

Make sure that you get advice or spend time learning what
investments will achieve the rate of return you need at the risk level
you are comfortable with. This will increase the odds of your money

lasting through your life expectancy.

INCREASE CASH RESERVES

Make sure to set aside extra cash while starting the process of
applying for pensions and social security or withdrawals from your
retirement plan. It is a good rule to have at least 3-6 months of
expenses set aside in the event that not everything moves as quickly

as you plan.

EDUCATE YOURSELF

Your financial advisor is an excellent tool to access during this time.
Hunter Nighbert can offer guidance or answer any retirement

questions.

By 55, aim for 4x-5x your
salary saved.

an IRA in 2017).

(EARLY 20s |

deal retiremen s timeline ‘
Start saving 1096 in your 401(k).
I

By 30, have the equivalent of
your salary saved.

Keep contributing to retirement,
but try to knock out student debt.

By 35, have 2x your salary
saved.

(EARLY 40s |

retirement account
ns, between

Look for additional income
sources: a raise, new job, cutting
expenses

| LATESO0s |

Add catch up contributions
($6,000 for a 401(k); $1,000 for

EARLY 60s |

Hc::luj off on Social Sec |t5- benefits

as Iong d5 you can r?"":al you "
do is an additional 8% ‘.

LATE 60s |

Begin withdrawing from
retirement accounts -- starting
with the taxable ones.



IMPORTANT DISCLOSURE INFORMATION

MCF Advisors, LLC ("MCF") is an SEC-registered investment adviser. Please remember that past
performance may not be indicative of future results. Different types of investments involve varying
degrees of risk, and there can be no assurance that the future performance of any specific investment,
investment strategy, or product (including the investments and/or investment strategies
recommended or undertaken by MCF), or any non-investment related content, made reference to
directly or indirectly in this presentation will be profitable, equal any corresponding indicated historical
performance level(s), be suitable for your portfolio or individual situation, or prove successful. Due to
various factors, including changing market conditions and/or applicable laws, the content may no
longer be reflective of current opinions or positions. Moreover, you should not assume that any
discussion or information contained in this newsletter serves as the receipt of, or as a substitute for,
personalized investment advice from MCF. MCF is neither a law firm nor a certified public accounting
firm and no portion of the newsletter content should be construed as legal or accounting advice. A
copy of the MCF's current written disclosure statement discussing our advisory services and fees
continues to remain available upon request. If you are enrolled in the MCF Managed Portfolio Strategy
Service or are otherwise an MCF client, please remember to contact MCF in writing, if there are any
changes in your personal / financial situation or investment objectives for the purpose of reviewing /
evaluating / revising our previous recommendations and/or services. The scope of the services to be

provided depends upon the needs of the client and the terms of the engagement.
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