Risk-proofing Your Future:

Personal Protection Strate

Are you prepared for a secure financial future? Discover some key aspects of a comprehensive risk
management strategy.

e Disability Income Protection: Protect your income by obtaining disability income protection. Purchase
it when you are young and healthy, considering factors like occupational specialty coverage, ensuring
future income increases, and prioritizing individual plans over group coverage.

e Property and Casualty Protection: Property and casualty insurance (P&C) protects us against
damage and protects against liability. Auto insurance, homeowner’s insurance, renter's insurance, and
personal liability insurance are all forms of P&C coverage. The higher deductible levels will lower your
premium costs which should be redirected towards increasing your liability limits.

e Personal Liability Protection: Often overlooked, personal liability insurance provides extensive
protection at a low cost. Consider obtaining umbrella liability protection equivalent to your assets'
value.

e Life Insurance Protection: Life insurance serves various purposes, such as creating an instant estate,
providing tax advantages, and offering cost-effective solutions. Don't wait too long to purchase life
insurance; buy it when you are young and healthy.

By developing a risk management plan that encompasses these areas, you can safeguard your financial
well-being and face the unexpected with confidence.

Policy loans can become taxable should the policy lapse. Also, policy loans, if not repaid, will reduce the death benefit amount.

Loans and withdrawals reduce the policy’s cash value and death benefit and increase the chance that the policy may lapse. If the policy lapses, terminates, is
surrendered, or becomes a modified endowment, the loan balance at such time would generally be viewed as distributed and taxable under the general rules for
distributions of policy cash values.

Life insurance policies contain exclusions, limitations, reductions of benefits, and terms for keeping them in force. Your financial professional can provide you
with costs and complete details.

For more information contact MCF at retire@mcfadvisors.com or 859.967.0990
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IMPORTANT DISCLOSURE INFORMATION

No MCF Advisors client is under any obligation to purchase any insurance commission products from MCF Advisor's representatives. MCF
Advisors, LLC ("MCF") is a SEC registered investment adviser. Registration as an investment adviser does not imply a certain level of skill or
training. The oral and written communications of an adviser provide you with information about which you determine to hire or retain an
adviser. More information about the adviser can also be found by visiting: https://adviserinfo.sec.gov/firm/summary/130372. The above
commentary is for informational purposes only. Information prepared from third-party sources is believed to be reliable though its accuracy
is not guaranteed. This is not intended as an offer or solicitation with respect to the purchase or sale of any security. MCF may only transact
business in those states in which it is registered, or qualifies for an exemption or exclusion from registration requirements. Please remember
that past performance may not be indicative of future results. Different types of investments involve varying degrees of risk, and there can
be no assurance that the future performance of any specific investment, investment strategy, or product (including the investments and/or
investment strategies recommended or undertaken by MCF), or any non-investment related content, made reference to directly or indirectly
in this blog/newsletter will be profitable, equal any corresponding indicated historical performance level(s), be suitable for your portfolio or
individual situation, or prove successful. Due to various factors, including changing market conditions and/or applicable laws, the content
may no longer be reflective of current opinions or positions. Moreover, you should not assume that any discussion or information contained
in this blog/newsletter serves as the receipt of, or as a substitute for, personalized investment advice from MCF. To the extent that a reader
has any questions regarding the applicability of any specific issue discussed above to his/her individual situation, he/she is encouraged to
consult with the professional advisor of his/her choosing. MCF is neither a law firm nor a certified public accounting firm and no portion of
this content should be construed as legal or accounting advice. A copy of MCF’s current written disclosure statement and customer
relationship summary (“Form CRS") discussing our advisory services and fees continues to remain available upon request. The scope of the
services to be provided depends upon the needs of the client and the terms of the engagement. If you are a MCF client, please remember to
contact MCF, in writing, if there are any changes in your personal/financial situation or investment objectives for the purpose of reviewing/

evaluating/revising our previous recommendations and/or services.





